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As per McKinsey’s Global Survey, digital adoption has accelerated* by at least 3 years globally and by 4 years in Asia Pacific

Innovation leaning businesses and portfolios have 
outperformed over the last five years
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Digital a Top Priority: From a source of savings  to a
strategic priority

McKinsey Survey of Global Executives (Top Digital Priority), %
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Retail Pharma Media Banking Auto Automation

Source: McKinsey, MSCI ACWI IMI Innovation Index (MSCI ACWI IMI Innovation Index)

Source: McKinsey Global Survey of executives, White Oak Research, *- years ahead of the average rate of adoption from 2017 to 2019

Source: Bloomberg, White Oak Research. The stocks/sectors mentioned in this document are for illustration purpose only and do not constitute any recommendation.

NEED FOR A ‘DIGITAL’ RESET

The pandemic has accelerated the adoption of digital technologies across sectors, by several years. As per McKinsey’s Global 
Survey, digital adoption has accelerated by at least 3 years globally and by 4 years in Asia Pacific

Digital Leaders and innovators have led shareholder wealth creation across sectors as globally value is shifting from ‘Physical’ 
to ‘Digital’

White Oak India Digital Leaders Strategy is an investment approach that intends to capitalise on this value shift and digital 
adoption

DIGITAL ADOPTION HAS ACCELERATED ACROSS GEOGRAPHIES

Average share of customer interactions that are digital, %

DIGITAL LEADERS HAVE LED SHAREHOLDER WEALTH CREATION ACROSS SECTORS

Cumulative 5 years performance (2016-2021)

WHITE OAK INDIA
DIGITAL LEADERS STRATEGY
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* Indicative list only

Technology Innovation Digital Leadership

Invest in the technology, innovation and digital leaders of tomorrow.
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US Tech vs Non-tech stocks index

Mcap weighted Index - Tech stocks 
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Source: Ocean Tomo, McKinsey, Bloomberg, White Oak Research * Median by sector, White Oak

WHITE OAK INDIA
DIGITAL LEADERS STRATEGY

GLOBALLY VALUE IS SHIFTING FROM ‘PHYSICAL’ TO ‘DIGITAL’

PORTFOLIO OUTLINE

White Oak’s Framework for 
Great Business

Key characteristics of
Digital Leaders Representative sectors*

Building technology and facilitating 
innovation for India and the world

Superior returns on 
incremental capital

New-age disruptive
business models

Scalable long term 
opportunity

Incumbents emerging as tech leaders via
digital adoption and R&D

Strong execution and
governance

IT Services

Software Products

Pharma

Chemicals

STRICTLY PRIVATE AND CONFIDENTIAL – DO NOT REPRODUCE OR DISTRIBUTE

Industrials

Financial Services

Green Tech

New-Age Tech

Consumer, Retail and D2C 
brands

Platform Businesses

Healthcare

Introducing White Oak India Digital Leaders Strategy – An investment approach that invests in companies that are emerging as
leaders in the digital era by being at the forefront of innovation and technology implementation in their respective sectors.



Factors we evaluate

Great Business

Well managed and 

scalable business, 

with superior 

returns on capital

Superior returns on incremental  
capital

Scalable long term opportunity

Strong execution and  
governance

Intrinsic value = present value 
of future cash flows

• Industry competitive intensity
• Sustainable competitive advantage

• Industry potential versus current size
• Expanding market share and scope

• Drive to create long-term value
• Interests aligned with minority shareholders

Attributes we look for

Our Valuation Framework

• Economic FCF rather than accounting one
• Terminal value based on greatness of business

• Assess cash flows net of cost of capital
• OpcoFincoTM multiples for relative comps

Value excess returns on capital  
vs capital employed

Insights we derive

Valuation

Current price at a

substantial discount

to intrinsic value

Technology
leadership is
cornerstone
of structural
competitive
advantage

WHITE OAK INDIA
DIGITAL LEADERS STRATEGY

Information
Edge

Judgment  
Edge

Analytical
Edge

India

Portfolio

Team of local experts with global experience

Strong culture of performance

Aligned with client portfolio

Bottom up stock selection based Philosophy 

Buy great businesses at attractive values 

Invest in business, don’t bet on macro

Balanced Portfolio Construction

Aim to avoid top down bets on macro factors

Aim to ensure performance a function of stock selection

Knowledge  

Edge
Time tested Process

Disciplined fundamental research

Proprietary OpcoFinco™ analytical framework honed over two decades

FOCUSED INVESTMENT CULTURE

Performance first

STRICTLY PRIVATE AND CONFIDENTIAL – DO NOT REPRODUCE OR DISTRIBUTE

WHITEOAK INVESTMENT PHILOSOPHY

Outsized returns can be earned over time by investing in great businesses at attractive valuations



WHITE OAK INDIA
DIGITAL LEADERS STRATEGY

WHITEOAK CAPITAL - RIGHT TO WIN

Global investing experience
Across developed and emerging markets

Launch of Emerging markets team – cross learning and pollination

Deep institutional understanding of late-stage private technology landscape
Active investors in private, pre-IPO technology companies across White Oak group

Leverage group’s strength for Digital Leaders PMS

Investment Approach White Oak India Digital Leaders Strategy

Structure Discretionary Portfolio Management Services

Portfolio Manager White Oak Capital Management Consultants LLP

InvestmentObjective

The objective of the strategy is to achieve long term capital appreciation by primarily investing in ‘listed securities’ in India.
The investment strategy is long only with a bottom-up stock selection approach. The investment philosophy is, that
outsized returns are earned over time by investing in great businesses at attractive values. A great business, in our view, is
one that is well managed, scalable, and generates superior returns on incremental capital. Valuation is attractive when the
current market price is at a substantial discount to intrinsic value.

InvestmentObjective INR 50 lakhs

InvestmentAmount & 
Management Fees

< INR 10 cr > INR 10 cr

2.50% per annum 2.00% per annum

Exit Load Nil

Operating Expenses At actuals, capped at maximum prescribed by regulations

Benchmark S&P BSE 200 TR

Custodian ICICI Bank, Kotak Mahindra Bank Limited and HDFC Bank Limited

Disclaimer

Terms & Conditions with respect to this Presentation:

The purpose of this presentation is to provide general information of a product structure to prospective investors in a manner to assist them in understanding the product. The
Presentation is purely for information purposes and should not be construed to be investment recommendation/advice or an offer or solicitation of an offer to buy/sell any securities.
This Presentation is for the personal information of the authorized recipient(s) and is not for public distribution and should not be reproduced or redistributed to any other person or in
any form without prior permission of White Oak Capital Management Consultants LLP (White Oak Capital Management). While reasonable endeavors have been made to present
reliable data in the Presentation, but White Oak Capital Management does not guarantee the accuracy or completeness of the data in the Presentation. White Oak Capital
Management or any of its connected persons including its subsidiaries or associates or partners or employees shall not be in any way responsible for any loss or damage that may
arise to any person from any inadvertent error in the information contained, views and opinions expressed in this Presentation. Past performance should not be taken as an indication or
guarantee of future performance, and no representation or warranty, express or implied, is made regarding future performance. Information, opinions and estimates contained in this
Presentation reflect a judgment of its original date of publication by White Oak Capital Management and are subject to change without notice. This Presentation is not directed or
intended for distribution to, or use by, any person or entity who is a citizen or resident of or located in any locality, state, country or other jurisdiction, where such distribution,
publication, availability or use would be contrary to local law, regulation or which would subject White Oak Capital Management and its affiliates to any registration or licensing
requirement within such jurisdiction The product described herein may or may not be eligible for sale in all jurisdictions or to certain category of investors. Persons in whose possession
this Report/Presentation may come are required to inform themselves of and to observe such restrictions.

This presentation is qualified in its entirety by the Disclosure Document/Client Agreement and other related documents, copies of which will be provided to prospective investors. All
investors must read the detailed Disclosure Document/Client Agreement including the Risk Factors and consult their tax advisors, before making any investment decision/contribution to
be managed under the Portfolio Management Services offered by White Oak Capital Management. Capitalized terms used herein shall have the meaning assigned to such terms in the
PPM and other documents.

Portfolio Manager: White Oak Capital Management Consultants LLP

Contact Details – Registered and Corporate Office - Unit 6 B2/B3, 6th Floor, Cnergy Building, Appasaheb Marathe Marg, Prabhadevi, Mumbai - 400 025. Tel: (91-22) 62308100 / 8182

Investor Queries - Email: contact@whiteoakindia.com

Registration Details – INP000005865

Direct Investment: For availing Portfolio Management Services you can reach us directly without any third-party intermediation by emailing us at contact@whiteoakindia.com or by
calling us on +91-22- 62308100.
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